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Negotiation Story”

Discuss Latz’s Golden Rules
on Negotiation

Negotiation ethics — stalking
horse scenario

Discuss negotiation strategies
Discuss negotiation strategies
Prepare to negotiate
simulation

Negotiation simulation
Analyze negotiation
simulation

Discuss negotiation strategies
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Yet most negotiate instinctively or
intuitively. This seminar will help you
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Negotiation ethics — the
“False Promise” scenario




